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Thousands of IT Professionals before you have already passed their HP2-E19 certification
exams using the HP HP2-E19 Practice Exam from ipass4sure.com. Once you start using
our HP2-E19 exam questions you simply can't stop! You are guaranteed to pass your HP
HP2-E19 test with ease and in your first attempt.
Here's what you can expect from the ipass4sure HP HP2-E19 course:
* Up-to-Date HP HP2-E19 questions designed to familiarize you with the real exam.
* 100% correct HP HP2-E19 answers you simply can't find in other HP2-E19 courses.
* All of our tests are easy to download. Your file will be saved as a HP2-E19 PDF.
* HP HP2-E19 brain dump free content featuring the real HP2-E19 test questions.
HP HP2-E19 Certification Exam is of core importance both in your Professional
life and HP Certification Path. With HP Certification you can get a good
job easily in the market and get on your path for success. Professionals who passed
HP HP2-E19 Certification Exam are an absolute favorite in the industry.
If you pass HP HP2-E19 Certification Exam then career opportunities are
open for you.
Our HP2-E19 Questions & Answers provide you an easy solution to your HP HP2-E19
Exam Preparation. Our HP2-E19 Q&As contains the most updated HP HP2-E19 real tests.
You can use our HP2-E19 Q&As on any PC with most versions of Acrobat Reader and prepare
the exam easily.
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QUESTION: 1
What should you encourage your customer when buying HP Care Pack Services?

A. renewal dates
B. the cost of downtime
C. the price of the services
D. whether to take three or five year coverage

Answer: B

QUESTION: 2
Why is it important to ask an Attitude question at the end of a sales meeting?
(Select two.)

A. to be polite
B. to establish the decision date
C. to establish the customer's real views about your proposals
D. to enquire how someone else in the organization might view the proposals

Answer: C,D

QUESTION: 3
What is HP Sales Academy? (Select two.)

A. a program obuild selling skills
B. a part of the continuous learning program
C. a series of product training events delivered by HP experts
D. an HP programm that aims to improve the ability to sell the business value of
ESS solutions

Answer: A,C

QUESTION: 4
Which percentage of customers interviewed said they felt meetings with suppliers
made little, no or negative progress?
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A. 58%
B. 68%
C. 78%
D. 88%

Answer: C

QUESTION: 5
Why is continuous learning important to a Partner salesperson? (Select two.)

A. It provides access to additional pricing incentives.
B. It enables a salesperson to gain access to HP Lab visits.
C. It ensures salespeople are constantly updating their skills and differentiating
themselves in the marketplace
D. It provides benefits such as access to new product training, discounted access to
courseware and testing, web-based training, and participation in training events

Answer: C,D

QUESTION: 6
When selling IPG products, which customer benefits does color printing provide?
(Select two.)

A. It is easier to use.
B. Document compatibility within a customer's organization is greater.
C. Message effectiveness can be improved by nearly 80% when color is used.
D. Color can give customers a competitive edge, with an 80% improvement in
brand recognition and perception of an organization.

Answer: C,D

QUESTION: 7
Which IPG specializations are available to Gold Preferred Partners? (Select three.)

A. Color Printing
B. Office Printing
C. Wide Format Printing
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D. Large Format Printing
E. Office Printing Solutions

Answer: B,D,E

QUESTION: 8
How many service levels are there within HP Care Pack Services?

A. 1
B. between 10 and 15
C. more than 25
D. as many as the customer requires

Answer: C

QUESTION: 9
Why are probing questions so important in a sales situation? (Select two.)

A. They help identify the budget.
B. They help in terms of proposing the correct solution.
C. They help identify or create the customer's real business needs.
D. They help provide understanding of customer problems or challenges.

Answer: C,D

QUESTION: 10
Which HP approach ensures that customers are able to optimize their business
outcomes?

A. Able Infrastructure
B. Adaptive Computing
C. Adaptable Computing
D. Adaptive Infrastructure

Answer: D
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All Pass4sure Questions and Answers are included in $89 package.
All Pass4sure audio exams are included free in $89 package (See List).
All Pass4sure study guides are included free in $89 package (See List).
Lifetime login access, no hidden fee, no login expiry.
Free updates for Lifetime.
Free Download Access to All new exams added in future.
Accurate answers with explanations (If applicable).
Verified answers researched by industry experts.
Study Material updated on regular basis.
Questions, Answers and Study Guides are downloadable in PDF format.
Audio Exams are downloadable in MP3 format.
No authorization code required to open exam.
Portable anywhere.
100% success Guarantee.
Fast, helpful support 24x7.
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http://www.ipass4sure.com/allexams.asp
View list of All Study Guides (SG) provided FREE for members;
http://www.ipass4sure.com/study-guides.asp
View list of All Audio Exams (AE) provided FREE for members;
http://www.ipass4sure.com/audio-exams.asp
Download All Exams Sample QAs.
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