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The HP2-H25 practice exam is written and formatted by Certified Senior IT Professionals working in
today's prospering companies and data centers all over the world! The HP2-H25 Practice Test covers
all the exam topics and objectives and will prepare you for success quickly and efficiently.
The HP2-H25 exam is very challenging, but with our HP2-H25 questions and answers practice exam,
you can feel confident in obtaining your success on the HP2-H25 exam on your FIRST TRY!
HP HP2-H25 Exam Features
- Detailed questions and answers for HP2-H25 exam
- Try a demo before buying any HP exam
- HP2-H25 questions and answers, updated regularly
- Verified HP2-H25 answers by Experts and bear almost 100% accuracy
- HP2-H25 tested and verified before publishing
- HP2-H25 examcollection vce questions with exhibits
- HP2-H25 same questions as real exam with multiple choice options
Acquiring HP certifications are becoming a huge task in the field of I.T. More over these
exams like HP2-H25 exam are now continuously updating and accepting this challenge is itself a task.
This HP2-H25 test is an important part of HP certifications. We have the resources to
prepare you for this. The HP2-H25 exam is essential and core part of HP certifications and
once you clear the exam you will be able to solve the real life problems yourself.Want to take
advantage of the Real HP2-H25 Test and save time and money while developing your skills to pass
your HP HP2-H25 Exam? Let us help you climb that ladder of success and pass your HP2-H25 now!
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QUESTION: 1
What are the sub brands of HP business Notebook PCs?

A. HP, HP ProBook, HP UltraBook.
B. HP Presario Notebook, HP Windows 7 Notebook, HP Business Notebook PC
C. HP Halfdome, HP Superdome, HP Super Elite, HPUX
D. Compaq Presario Notebook, HP Compaq Elite Series, HP Workstation

Answer: A

QUESTION: 2
What is usually the first part of a sales approach?

A. the trial close
B. addressing objections
C. a discovery sales call
D. qualifying the customer

Answer: C

QUESTION: 3
What is the best approach to selling whether you are offering Commercial Managed IT
or anything else?

A. Tell the customer what they need since you are the expert.
B. Ask questions and listen to the answers.
C. Prepare a thorough detailed lecture about the product or service you are selling
D. Show videos and provide sales and marketing materials to educate your customer.

Answer: D

QUESTION: 4
What should you expect a purchasing or finance person to care the most about?

A. ease of security settings management
B. quality of casing construction
C. making sure that each computer has MS Windows 7 operating system
D. factors that affect total cost of ownership and return on investment
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Answer: D

QUESTION: 5
HP Commercial Managed IT serves commercial customers by providing what? (Select
two.)

A. software developed for specific commercial customers to help with their daily
business activities and to provide them with advantages in their industries
B. hardware that is pre-configured with operating systems and software applications
that meet the needs of commercial customers
C. low-cost highly disposable hardware that meets the needs of fast-paced industries
with high turnover
D. hardware that is pre-configured with technology such as processors, memory, and
disk storage that meet the needs of commercial customers

Answer: A, ?

QUESTION: 6
What types of questions should you ask your customers to get the best information
about their needs?

A. open-ended questions that prompt the customer to provide better information about
their needs
B. personal questions to enable you to analyze the types of people they are
C. financial questions to make sure they can afford your product
D. questions that require yes or no answers to keep the question and answer period
brief

Answer: A

Explanation:
http://www.wikihow.com/Ask-Open-Ended-Questions

QUESTION: 7
What type of contact should you seek when approaching a business sales opportunity?

A. only the CEO for the best opportunity to sell to the entire business
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Pass4sure Certification Exam Features;
-

Pass4sure offers over 2500 Certification exams for professionals.
More than 98,800 Satisfied Customers Worldwide.
Average 99.8% Success Rate.
Over 120 Global Certification Vendors Covered.
Services of Professional & Certified Experts available via support.
Free 90 days updates to match real exam scenarios.
Instant Download Access! No Setup required.
Price as low as $19, which is 80% more cost effective than others.
Verified answers researched by industry experts.
Study Material updated on regular basis.
Questions / Answers are downloadable in PDF format.
Mobile Device Supported (Android, iPhone, iPod, iPad)
No authorization code required to open exam.
Portable anywhere.
Guaranteed Success.
Fast, helpful support 24x7.

View list of All certification exams offered;
http://www.ipass4sure.com/allexams.asp
View list of All Study Guides (SG);
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